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DISCLAIMER

These presentation slides and the accompanying verbal presentation (the 

“Presentation Materials”), are confidential and have been prepared by Duke 

Royalty Limited (the “Company”). They do not constitute or form part of any 

offer for sale or subscription or any solicitation for any offer to buy or 

subscribe for any securities of the Company nor should they or any part of 

them form the basis of, or be relied on in connection with, or act as an 

inducement to enter into any contract or commitment whatsoever.

While all reasonable care has been taken to ensure that the facts stated in 

these Presentation Materials are accurate and that any forecasts, opinions and 

expectations contained therein are fair and reasonable, the Company has not 

verified the contents of these Presentation Materials. Neither Cavendish Capital 

Markets Limited (“Cavendish”), Canaccord Genuity (“Canaccord”) or the 

Company nor their respective subsidiaries nor any of their respective directors, 

officers, employees, agents or advisers makes any representation or warranty, 

express or implied, as to the fairness, accuracy, completeness or correctness 

of the Presentation Materials or opinions contained therein nor accepts any 

responsibility or liability whatsoever for any loss howsoever arising from any 

use of, or in connection with, these Presentation Materials or otherwise arising 

in connection therewith.

Nothing herein shall limit the liability of any person for their own fraud. In 

issuing these Presentation Materials, the Company does not undertake any 

obligation to update or to correct any omissions or inaccuracies which may 

become apparent in them. Each recipient of these Presentation Materials must 

make its own investigation and assessment of the matters contained therein.

Provision of the Presentation Materials is made in accordance with 

Commission Delegated Regulation (EU) 2016/960 and as a ‘market sounding’, 

as defined in the EU Market Abuse Regulation. The Company does not 

consider that the information within the Presentation Materials is inside 

information, nevertheless, you are required to assess for yourself whether you 

are in possession of inside information.

The Presentation Materials contain forward-looking statements, including in 

relation to the Company and the Company’s proposed strategy, plans and 

objectives. Such statements are generally identifiable by the terminology used, 

such as “may”, “will”, “could”, “should”, “would”, “anticipate'', “believe'', “intend”, 

“expect”, “plan”, “estimate”, “budget'', “outlook'' or other similar wording. By its 

very nature, such forward-looking information requires the Company to make 

assumptions that may not materialise or that may not be accurate. Such 

forward-looking statements involve known and unknown risks, uncertainties 

and other important factors beyond the control of the Company that could 

cause the actual performance or achievements of the Company to be 

materially different from any future results, performance or achievements 

expressed or implied by such forward-looking statements. Such factors 

include, but are not limited to: general economic, market and business 

conditions; industry capacity; competitive action by other companies; 

production and marketing margins; the ability to market and sell products; 

fluctuations in interest rates and foreign currency exchange rates; the ability of 

partners and suppliers to meet commitments; changes in applicable laws and 

regulations; contingent liabilities; international political events; and other 

factors, many of which are beyond the control of the Company.

The Presentation Materials are being supplied to you for your own information 

and may not be distributed, published, reproduced or otherwise made 

available to any other person, in whole or in part, for any purposes whatsoever. 

In particular, they should not be distributed to or otherwise made available to 

persons with addresses in Canada, Australia, Japan, the Republic of Ireland, the 

Republic of South Africa or the United States, its territories or possessions or in 

any other country outside the United Kingdom where such distribution or 

availability may lead to a breach of any law or regulatory requirements. The 

distribution of these Presentation Materials in other jurisdictions may be 

restricted by law, and persons into whose possession these Presentation 

Materials come should inform themselves about, and observe, any such 

restrictions. Any failure to comply with these restrictions may constitute a 

violation of the laws of the relevant jurisdiction. The Company’s securities have 

not been and will not be registered under the United States Securities Act of 

1933, as amended (the "Securities Act"), or the securities laws of any state or 

other jurisdiction of the United States and may not be offered and sold in the 

United States except pursuant to an exemption from, or in a transaction not 

subject to, the registration requirements of the Securities Act. There will be no 

public offering of Company Securities in the United States.

The content of the Presentation Materials has not been approved by an 

authorised person within the meaning of the Financial Services and Markets 

Act 2000 (“FSMA”). Reliance on the Presentation Materials for the purpose of 

engaging in any investment activity may expose an individual to a significant 

risk of losing all of the property or other assets invested. Any person who is in 

any doubt about the subject matter to which this presentation relates should 

consult a person duly authorised for the purposes of FSMA who specialises in 

the acquisition of shares and other securities. The Presentation Materials 

contain information relating to past performance of the Company. Past 

performance is not a reliable indication of future results.

This presentation is being made only in the United Kingdom and is directed 

only at (i) persons having professional experience in matters relating to 

investments, i.e. investment professionals within the meaning of Article 19(5) of 

the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, 

as amended (the "FPO"); (ii) high net-worth companies, unincorporated 

associations and other bodies within the meaning of Article 49(2) of the FPO; 

and (iii) persons to whom it is otherwise lawful to make the presentation. 

Persons who fall outside categories (i) and (ii) above must check that they fall 

within category (iii). If they do not, they may not receive these Presentation 

Materials. Any person who does not fall within categories (i) to (iii) above may 

not rely on or act upon the matters communicated at this presentation. Any 

person falling outside categories (i) to (iii) who has received any document 

forming part of this presentation must return it immediately. 

The Presentation Materials are provided on the basis that the recipients keep 

confidential any information contained herein or otherwise made available, 

whether orally or in writing, in connection with the Company. The Presentation 

Materials are confidential and must not be copied, reproduced, published, 

distributed, disclosed or passed to any other person at any time without the 

prior written consent of Cavendish or Canaccord, as agents for the Company.

REGULATORY



3

DUKE ROYALTY HAS BECOME DUKE CAPITAL

Our product and focus will not change

✓ Established 

company providing 

unique capital 

solution for the 

lower mid market 

since 2017

✓ Proven ‘hybrid’ credit 

product which 

combines the best 

of private credit and 

private equity

✓ Market is rapidly 

expanding, making 

this the perfect time 

to update our 

positioning in private 

credit market

Capital preservation Attractive dividend yield Upside from exits

1 Yield based off annualised dividend of 0.70p paid on 12 January 2024 and share price as at 1 February 2024 of 33p.

Admission

to AIM

2017

15
current capital 

partners

6
exits

£200m
of current capital

invested

8.5%

Current 

annualised 

divided

yield1 of

£46m
of dividends

paid to 

shareholders

to date

STRATEGY
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Direct 

Lending

• Other forms of Private Credit are distressed, mezzanine, venture debt, royalties etc.

• Direct lending – directly negotiated between lender and borrower and typically senior secured

• Direct lending advantages are flexibility, certainty of execution and sophistication, typically too complex for traditional lenders

• Duke has been direct lending for 7 years to the lower mid-market making references to traditional royalty sector confusing

THE BIG PICTURE – THE RISE OF PRIVATE CREDIT

Private credit is a fast-growing area of the alternative market, with direct lending the biggest part of the asset class

STRATEGY

Sources: 1 Blackrock: The Growth of Direct Lending, An investor Q&A. 2 Morgan Stanley: Understanding Private Credit.

2014 Market Size

US$0.5tn1

2023 Market Size

US$1.4tn1

2027E Market Size

US$2.3tn2

42%

50%

US$100bn US$650bn US$1.15tn

20%

Other 

Private Credit

Direct 

Lending

Other 

Private Credit

Direct 

Lending

Other 

Private Credit
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DIRECT LENDING MARKET OUTPERFORMANCE

Direct Lending has outperformed corporate bonds and leveraged loans for 12 of the last 17 years

STRATEGY

Cliffwater Direct Lending 
Index (CDLI) 1

Bloomberg USD HY 
Corp Bond Index

Morningstar LSTA 
USD Leveraged Loan 

Index

2005 10.1% 2.7% 5.1%

2006 13.7% 11.9% 6.7%

2007 10.2% 1.9% 2.1%

2008 -6.5% -26.2% -29.1%

2009 13.2% 58.2% 51.6% 

2010 15.8% 15.1% 10.1%

2011 9.8% 5.0% 1.5%

2012 14.0% 15.8% 9.7%

2013 12.7% 7.5% 5.3%

2014 9.6% 2.5% 1.6%

2015 5.5% -4.5% -0.7%

2016 11.2% 17.1% 10.1%

2017 8.6% 7.5% 4.1%

2018 8.1% -2.1% 0.4%

2019 9.0% 14.2% 8.7%

2020 5.5% 7.1% 3.1%

2021 12.8% 5.3% 5.2%

2022 (1Q-3Q) 4.2% -14.7% -3.3%

“The relative resilience of direct lending has been attributed to: 

The extensive due diligence and underwriting process in the 

investment selection process

Structural protections, as the loans are senior secured in the 

capital structure, as well as covenants; 

Ongoing monitoring to mitigate downside risk; 

Having a strategic partner that can work collaboratively with 

the company to provide needed support”

Sources: 
Blackrock: The Growth of Direct Lending, An investor Q&A
1 Cliffwater Direct Lending Index (CDLI) is an asset weighted index of 12,000 directly originated middle market loans

Amanda Lynam, CPA

Head of Macro Credit Research, Blackrock Alternatives
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OUR UNIQUE ATTRIBUTES - HYBRID CAPITAL

Combining the best features of both equity and debt

STRATEGY

5-year term, amortisation or bullet

Senior, mezzanine or junior

Floating rate: % over SONIA

Light touch due diligence

Fee-based, loss ratio model

Unsecured

Majority equity control

Usually held in fund with 10-year life

Return only realised on exit

Exit forced at end of fund life

30-year amortising

Senior secured

Fixed interest rate

Long term support

Fee upon exit 

Intensive due diligence

Relationship based

Minority equity stakes

Board seats

Exit in owners’ control

DUKE CAPITAL

PRIVATE 

CREDIT

PRIVATE 

EQUITY
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OUR OFFERING – A BLEND OF CAPITAL TYPES

Long-term solution to short-term uncertainty for business owners and investors alike

STRATEGY

• HYBRID CREDIT PRODUCT with equity features

• Unique differentiator is our CORPORATE MORTGAGE

• Light amortisation over 30 years

• Fixed rate, monthly payments from company cashflow

• Senior secured

• No bullet repayment

• We ALIGN INTERESTS with business owners to provide 

upside for success with equity-like features

• Preferred shares with annual adjustment of cash 

payment based on revenue growth

• Fee due upon refinancing prior to maturity

• Non-controlling equity stakes

• Representation through Board seat

Variable rate 
preference shares

Minority equity 
stakes

Fixed rate corporate 
mortgage

Exit fees
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OUR TARGET MARKET VS. OTHER INSTITUTIONAL FORMS OF CAPITAL

Lower mid-market comprises large number of companies with less institutional capital than other segments

STRATEGY

E
B

I
T

D
A

Revenue £0+

EBITDA negative to slightly positive

high revenue growth 

Revenue £50m – £1bn

EBITDA £10m+

Growth both organic and by
acquisition

Revenue £10 – 50m

EBITDA £2 - 10m

Steady revenue growth

Venture Capital / Venture Debt

• Focus on revenue growth not profits

• No cashflow to support debt

• Minimal operating history

• New economy typically

Lower Mid-Market

• Owner-operated / family ie. “non-

sponsored” businesses

• Retaining control is important

• Refinancing risks top of mind and 

distrustful of banks

Middle Market

• Typically not owner-operated

• Private equity ownership sweet-spot

• Many more options for capital

• Refinancing risks diminished for 

professional owners

V I S I O N A R I E S E N T R E P R E N E U R S M A N A G E R S I N S T I T U T I O N A L  O W N E R S
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INVESTOR HIGHLIGHTS

Being a public company benefits investors as well as business owners

STRATEGY

• Monthly distributions 
from partners

• Annual adjustments 
within a prescribed 

range

• Diversified portfolio not 

tied to one sector

• We take minority equity 
on Day 1 so owners 

retain operating and 
strategic control

• Focus on value creation

• Owners dictate timing of 

exit to maximise their 
returns

• Innovative ‘corporate 
mortgage’ 

• Investing in resilient and 
profitable privately-

owned businesses

• Providing enhanced 

downside protection on 
their principal.

• Robust track record of 
delivering attractive risk-

adjusted returns across 
market cycles

• Capital preservation, 
attractive dividend 

yields, upside from exits 

HIGHLY PREDICTABLE 

REVENUE STREAMS

EXITS HAVE UPSIDE 

POTENTIAL

UNIQUE EXPOSURE TO 

LOWER MID-MARKET

ATTRACTIVE RISK 

RETURN PROFILE
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DUKE’S INVESTORS: TOP GLOBAL FUNDS WITH SIGNIFICANT PUBLIC OWNERSHIP

Loyal base of blue-chip institutional investors – strong retail following - significant management ownership

SHAREHOLDERS

12.95%
ownership

9.05%
ownership

8.71%
ownership

6.29%
ownership

5.85%
ownership

5.57%
ownership

5.07%
ownership

4.39%
ownership

3.54%
ownership

3.45%
ownership

Directors, 
Management, 

Insiders

Fairfax Financial Holdings Limited is Duke’s £100m debt provider and strategic investor

Fairfax headquartered in Toronto has over $90bn of assets is primarily engaged in property and casualty 

insurance and reinsurance and the associated investment management.

Shareholding as at 31 December 2023
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CLEAR INVESTMENT STRATEGY AND WELL-DEFINED USE CASES

Use of Proceeds has refined, but criteria for new investments has remained the same since inception. 

• Long-standing private, family / owner-operated businesses

• History of organic revenue growth and profitability

• Well-defined uses for the capital

• Management desire to continue with the business

INVESTMENT

WHAT DO WE LOOK FOR?

Industrials Services Healthcare IT

Mining Oil & Gas Biotech Start-ups

MANAGEMENT 

BUYOUTS

BUILD & BUY 

STRATEGIES

SHAREHOLDER 

RESTRUCTURING

DEBT 

REFINANCINGS

We allow experienced management teams to 

become majority owners, backing people who 

created equity value to keep strategic control 

Our flexible financing model enables multiple 

drawdowns to be used for bolt-on acquisitions

Owner equity sell-downs or minority buyouts

Our long-dated corporate mortgage is often seen 

as preferable by business owners in replacing 

their incumbent short-term debt
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OUR PARTNERS

INVESTMENT

July 2023

Invested capital: US$11.5m

MBO

Industrials

November 2022

Invested capital: £6.9m

Acquisition Capital

Fire & Security

December 2021

Invested capital: £19.4m

Acquisition Capital

Specialist Care

December 2021

Invested capital: US$21.0m

Debt Refinancing

Industrials

August 2021

Invested capital: CA$27.1m

Acquisition Capital

Industrials

August 2018

Invested capital: £10.0m

Growth Capital

Healthcare

Step
Investments

August 2018

Invested capital: £8.6m

Growth Capital

Business Services

April 2018

Invested capital: £12.0m

Acquisition Capital

Industrials

March 2018

Invested capital: £12.5m

Equity Buyout

Industrials

October 2017

Invested capital: £15.0m

Acquisition Capital

Business Services

July 2021

Invested capital: £25.2m

Acquisition Capital

I.T Services

June 2021

Invested capital: €10.0m

Growth Capital

Healthcare

February 2021

Invested capital: £6.2m

MBO

Industrials

February 2019

Invested capital: £20.2m

MBI

Leisure

BPVA

September 2018

Invested capital: £13.6m

Acquisition Capital

Business Services
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OUR PARTNERS

Duke’s exposure is diversified across 63 underlying operating companies

INVESTMENT

Step Investments

Bay Broadcasting 
Limited

BPVA
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-1.4%

16%

22%

27%

29%

+200%

ATTRACTIVE RISK-ADJUSTED RETURNS

Core IRRs boosted on exit by equity like features

INVESTMENT

• Corporate mortgage provides 
fixed rate coupon of 12%

• Monthly cashflows from Day 1

12%

3.00%

5%

5%+

0.0%

5.0%

10.0%

15.0%

20.0%

25.0%

Indicative 
IRRs

• Pref share provides organic growth

• Exit fees can increase IRR to 
20%+ depending on timings

• Equity stakes provide upside on 
exit at owners control 

Credit only

Credit + exit fee

Credit + exit fee + equity
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CASHFLOW GENERATION

Steady recurring cash revenue growth with material upside on exit from equity features

FINANCE

0

1,000

2,000

3,000

4,000

5,000

6,000

7,000

8,000

Recurring cash revenue Total cash revenue

6-month 
decrease in 

recurring due 
to Covid 

2020 – Q3 FY24: 30% CAGR ON RECURRING CASH REVENUE1

• CAGR boosted by 

revenue-linked annual 

adjustments

• 78% of adjustments 

positive since 

inception

• Average annual 

adjustment of 3.4%

1 Recurring cash revenue is defined as total cash revenue less exit fees, less cash gains on sale of equity investments less other one-off fee income
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OPERATING LEVERAGE

As recurring revenue grows, operating leverage allows more cashflow to be recycled into investment deployments

FINANCE

0.0%

5.0%

10.0%

15.0%

20.0%

25.0%

30.0%

35.0%

 -

 1,000

 2,000

 3,000

 4,000

 5,000

 6,000

 7,000

Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20 Q1 FY21 Q2 FY21 Q3 FY21 Q4 FY21 Q1 FY22 Q2 FY22 Q3 FY22 Q4 FY22 Q1 FY23 Q2 FY23 Q3 FY23 Q4 FY23 Q1 FY24 Q2 FY24 Q3 FY24

Recurring revenue £000 (LHS) Cash Operating Expenses £000 (LHS) Opex % (RHS)

Opex %1 FY20: 22% FY21: 21% FY22: 14% FY23: 10% FY242: 11%

1 Opex % refers to cash operating expenses as a % of recurring cash revenue. Opex exclude variable STIP payment. 2 FY24 represent operating leverage for 9 months to 31-Dec-23.
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HYBRID RETURNS

Credit like returns generated from month 1 with further potential equity upside

FINANCE

Investment date Capital Partner
Capital  Invested1

(£000)
Cash returned to date1

(£000)
Cash return as % of 

capital invested
Unrealised fair value2

(£000)
Total return on capital 

invested3

Oct-17 Lynx 15,000 9,692 61% 15,367 1.7x

Mar-18 Trimite 12,500 4,784 36% 12,787 1.4x

Apr-18 UGG 12,350 7,227 55% 14,801 1.8x

Jun-18 Step 8,565 4,044 44% 9,217 1.5x

Aug-18 Interhealth 10,000 6,325 60% 11,804 1.8x

Sep-18 BPVA 13,603 6,412 44% 17,857 1.8x

Feb-19 Miriad 20,192 10,476 52% 18,529 1.4x

Feb-20 Fabrikat 6,200 2,662 39% 10,509 2.1x

Jun-21 Fairmed 8,591 3,154 33% 9,980 1.5x

Jul-21 Intec 26,650 5,516 18% 25,517 1.2x

Aug-21 Creō 16,029 3,265 26% 16,247 1.2x

Dec-21 Atlas 15,854 4,509 25% 18,950 1.5x

Dec-21 Tristone 19,400 4,652 20% 22,266 1.4x

Nov-22 New Path 7,400 873 9% 7,131 1.1x

Jul-23 Glasshouse 9,002 533 2% 10,139 1.2x

201,363 74,122 37% 221,102 1.5x

1 As at 31 December 2023
2 Unrealised fair value refers to the aggregate of the audited fair values of hybrid credit, loan and equity investments as at 30 September 2023
3 Total return on capital invested calculated as sum of unrealised fair values and cash revenue return to date divided by the capital invested
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BALANCE SHEET STRENGTH

Balance sheet remains healthy and well insulated

FINANCE

Downside 

protection and 

capped upside 

reduces fair value 

volatility of core 

credit product

£40m+ of 

contractual exit 

fees across 

portfolio

Growing equity 

portfolio provides 

upside on exits

£100m credit 

facility with Fairfax 

Holdings

30.9 

33.3 

38.1 

40.3 

39.1 

Mar-20

Mar-21

Mar-22

Mar-23

Sep-23

NAV per share (pence)

-10% 2%

4%

7%
6%

-15%

-10%

-5%

0%

5%

10%

 -

 50,000

 100,000

 150,000

 200,000

 250,000

Mar-20 Mar-21 Mar-22 Mar-23 Sep-23

Hybrid credit portfolio – fair value premium/discount

Fair value Cost NAV per share growth  with dividends of 17.2 pence paid
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INVESTMENT ORIGINATION

Renewed messaging launch has been synched with the additional resources dedicated to origination

Industry Leading CRM

We use technology to track and 
analyse deal flow

Database of 2,000+ trusted contacts

Relationship Development

Conferences, road shows, and 
networking events ensure 

familiarity with Duke’s product

Dedicated Resources

Duke employs origination and 
marketing personnel to focus on 

Business Development

STRATEGY

• Our origination will benefit 

from our renewed 

messaging as ‘direct lender’

• Duke drives proprietary 

originations by pursuing 

multiple channels while 

retaining high selectivity

• Focus on building North 

America channel, now 

represents 50% of our 

inbound CIMs and growing
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Investment Process

Duke has partnered with top tier management consulting firms to expedite due diligence and aims to complete 
transactions within two to three months

STRATEGY

Deal Originated
Non-Disclosure 

Agreements Signed
Preliminary 
Evaluation

In-depth due 
diligence

Independent 
Investment 
Committee 

recommendation

Board approval

• PE style in-depth due diligence 

conducted pre-investment

• Due Diligence Reports with 

Contribution by Global Firms

• Watertight credit and security 

agreements prepared by leading 

law firm

• 2x Approval process by 

Independent Investment 

Committee and PLC Board with 

decades of experience
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Summary

Duke Royalty has become Duke Capital

• New name and positioning as a ‘direct 

lender to the lower mid-market’

• We define hybrid capital as a flexible 

solution which combines best features of 

private equity and private credit

• Explosive growth of private credit allows 

more opportunities with origination, and 

providers of capital to this expanding 

market

• Dropping ‘royalty’ to avoid confusion in the 

marketplace

SUMMARY

• Our unique ‘corporate mortgage’ 30-

year product is our sustainable 

advantage 

• Annual adjustments to cash 

distributions and exit fees, while 

minority equity stakes sought

• Same product, focus and investment 

team 

• Same investment pillars for 

shareholders: capital preservation, 

attractive dividend yields, providing 

upside upon exits.

WHAT CHANGES WHAT DOESN’T



Appendices
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CONSOLIDATED STATEMENT OF CASHFLOWS

APPENDICES

£ in thousands FY2023 FY2022 FY2021 FY2020

Receipts from royalty investments 21,634 14,701 9,931 8,977 

Receipts of interest from loan investments 339 580 667 1,268 

Other operating receipts 176 543 438 90 

Operating expenses paid (3,306) (2,487) (2,154) (2,811)

Payments for royalty participation fees (112) (115) (81) (168)

Tax received / (paid) (1,346) (2,055) 135 (573)

Net cash inflow from operating activities 17,115 11,167 8,936 6,783

Royalty investments advanced (23,809) (74,586) (22,708) (17,751)

Royalty investments repaid - 2,938 14,354 -

Loan investments advanced (2,500) (3,192) (1,145) (2,661)

Loan investments repaid 2,000 3,949 2,370 -

Equity investments advanced (500) (530) (653) -

Equity investments repaid - 2,883 - -

Equity dividends received 3 - - -

Receipt of deferred consideration - 7,679 - (321)

Investments costs paid (357) (972) (634) (548)

Net cash outflow from investing activities (25,163) (61,831) (8,416) (21,281)

Proceeds from share issue 20,000 35,000 - 17,454

Share issue costs (1,115) (1,936) (1) (1,048)

Dividends paid (10,979) (7,270) (3,013) (6,013)

Proceeds from loans 71,250 38,200 15,200 16,250

Loan repaid (61,450) (7,500) (13,926) (11,650)

Interest paid (3,976) (1,649) (1,409) (1,425)

Other finance costs paid (2,426) (181) (95) (534)

Net cash inflow from financing activities 11,304 54,664 (3,244) 13,304

Net change in cash and cash equivalents 3,256 4,000 (2,724) (1,464)

Cash and cash equivalents at beginning of year 5,707 1,766 4,481 5,894

Effect of foreign exchange on cash (24) (59) 9 51

Cash and cash equivalents at the end of year 8,939 5,707 1,766 4,481
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CONSOLIDATED STATEMENT OF INCOME

APPENDICES

£ in thousands FY2023 FY2022 FY2021 FY2020

Income

Royalty investment income 28,266 18,037 19,344 (2,994)

Loan investment income 339 533 636 1,235

Equity investment income 2,212 9,678 1,569 (670)

Other operating income 176 543 93 90

Impairment loss on loan investments - - - (2,947)

Total income 30,993 28,791 21,642 (5,040)

Investment Costs

Transaction costs (66) (631) (447) (448)

Due diligence costs (620) (1,113) (103) (95)

Operating Costs

Administration and Personnel (2,627) (2,060) (1,675) (1,725)

Legal and professional fees (456) (405) (367) (584)

Other operating costs (223) (151) (99) (471)

Expected credit losses (20) (72) - -

Share-based payments (969) (930) (806) (409)

Operating profit / (loss) 26,012 23,429 18,145 (8,772)

Net foreign currency movement 66 (60) (542) 246

Other finance costs (5,644) (1,996) (1,539) (1,6

Profit / (loss) for the period before tax 20,434 21,373 16,064 (10,379)

Taxation expense (842) (982) (2,111) 1,481

Total comprehensive income  / (loss) for the period 19,592 20,391 13,953 (8,898)
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CONSOLIDATED STATEMENT OF FINANCIAL POSITION

APPENDICES

£ in thousands 31-Mar-23 31-Mar-22 31-Mar-21 31-Mar-20

Goodwill 203 203 203 203

Royalty finance investments 158,540 139,648 71,107 59,435

Loan investments 4,652 3,172 4,370 4,418

Equity investments 13,529 10,820 3,495 507

Trade and other receivables - - 5,618 -

Deferred tax asset 200 156 158 675

Total Non-Current assets 177,124 153,999 84,951 65,238

Royalty finance investments 32,793 20,831 14,194 16,124

Loan investments - 1,000 580 5,099

Trade and other receivables 2,290 2,194 4,422 142

Cash and cash equivalents 8,939 5,707 1,766 4,481

Current tax asset 373 - - 567

Total Current assets 44,395 29,732 20,962 26,413

Royalty debt liabilities 154 160 114 133

Trade and other payables 433 423 267 318

Borrowings 441 362 161 172

Current tax liability - 88 1,163 -

Total Current liabilities 1,028 1,033 1,705 623

Royalty debt liabilities 988 951 917 1,040

Trade and other payables 1,314 1,067 402 431

Borrowings 53,930 47,740 17,103 15,517

Total Non-current liabilities 56,232 49,758 18,422 16,988

Net Assets 164,529 132,941 85,786 74,040

Shares issued 172,939 153,974 120,870 118,479

Share based payment reserve 3,447 2,478 1,548 742

Warrant reserve 3,036 265 265 265

Retained losses (15,163) (23,776) (36,897) (45,446)

Total Equity 164,529 132,941 85,786 74,040
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ESG CONSIDERATIONS

Duke’s ESG Assessment Framework

APPENDICES

CATEGORY DUKE’S POLICY DUKE’S EVALUATION OF COMPANY’S ESG POLICIES

Environmental

• We encourage companies to 
identify and implement measures 
to reduce their environmental 
impact

Risks:
1) What environmental risks has Duke identified that are associated with [Company’s] business model & industry?
2) What challenges does [Company] face when trying to uphold high environmental standards?

Mitigants:
1) Provide examples of how [Company] deals with environmental risks
2) Describe how [Company] made Duke comfortable about their actions to ensure level of environmental 

standards

Social

• We require that companies 
provide equal opportunities for 
employees

• We believe in actively engaging in 
Corporate Social Responsibility 
activities

Risks:
1) Describe the social risks associated with [Company’s] specific business model and industry?
2) Does [Company] sufficiently give back to its community?

Mitigants:
1) How does [Company] ensure the safety and wellbeing of its employees? What policies are in place?
2) How does [Company] ensure it is actively engaging in Corporate Social Responsibility within its community?

Governance

• Our focus on governance is to 
ensure our royalty partners have a 
board which delivers strong 
leadership who behave in an 
ethical manner and engage with 
shareholders 

Risks:
1) What specific governance risk has Duke identified that the [Company] has had difficulties in the past?
2) Describe the gaps in governance that Duke has identified within [Company]

Mitigants:
1) What governance frameworks are in place to deal with the identified risks?
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OUR TEAM

APPENDICES

NEIL JOHNSON – CEO

• 30 years of experience in 
financial services including 
Global Executive Committee of 
Canaccord Genuity

• £3 billion equity financing for 
Canadian-domiciled 
companies listed in London

• Founder of Duke Royalty

AJAY SHIVDASANI – PRINCIPAL, 
INVESTMENTS

• 4 years of private-equity LBO 
transaction experience and 
deal origination at DW 
Healthcare Partners and 4 
years of global management 
consulting experience at 
Oliver Wyman

• MBA from INSEAD University

TOMMY STAMADIANOS – 
ASSOCIATE, INVESTMENTS

• 4 years of LBO and growth 
equity experience focused 
on North America and 
Western Europe at AIMCo 
and Canadian Business 
Growth Fund

• Holds a BCom from the 
University of Toronto 

CHARLIE CANNON-BROOKES – 
CIO

• London-based Chief 
Investment Officer

• 20 years fund management

• Co-owner of FCA-regulated 
Arlington Group Asset 
Management

• Co-founder of Duke Royalty

STEVEN RUSSO – PRINCIPAL, 
INVESTMENTS

• 6 years of experience in 
mezzanine debt and equity 
growth capital transactions.

• J.D./MBA Degree from Queen’s 
University (2011) with 
expertise in corporate law and 
governance

HUGO EVANS – CFO

• Extensive experience in 
senior finance roles within  
financial services

• 12 years of UK plc 
reporting experience

• Chartered Accountant 
(Grant Thornton

MAGDA TARNOWSKA – 
EXECUTIVE ASSISTANT

• 5 years experience as EA 
supporting the CEO and 
Duke team

• 2 years as EA at Captor 
Capital, supporting the CEO 
and Board of Directors

ALEX HIBBARD – PRINCIPAL, 
INVESTMENTS

• 8 years of private equity 
experience, focused on 
new investments and 
managing portfolio 
companies

• Chartered Financial 
Analyst

MARCUS OLSBERG – 
ORIGINATION

• 4 years at MUFG Bank 
where he worked in the 
Leveraged Finance and 
Credit Analysis divisions 
with a focus on the 
Aviation Sector

• BA from Durham 
University

KORAY KOSANOGLU – 
ASSOCIATE, INVESTMENTS

• 2 years at Deutsche 
Bank in London in the 
Consumer & Retail team, 
on a range of M&A and 
Financing projects.

• Holds a BSc in 
Economics from UCL.
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